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A Simple Guide To Closing More Deals

Following up with prospects is essential for closing more deals. But it can
be a time-consuming and challenging task. That's why we've put together
this guide to help you follow up with prospects the free and easy way.

In this guide, we'll cover the following topics:

Why following up is important

The different ways to follow up

How to follow up effectively

Tips for following up on LinkedIn
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Why following up is important

Following up with prospects is important for several reasons. First, it helps
you stay top-of-mind with your prospects. When you follow up, you're
reminding them of your product or service and why they should do
business with you.

Second, following up helps you build relationships with your prospects.
When you take the time to follow up with someone, you're showing them
that you're interested in their business and that you want to help them
achieve their goals.

Third, following up can help you close more deals. When you follow up with
prospects who are interested in your product or service, you're giving them
the opportunity to ask questions and learn more about what you have to
offer. By following up, you can increase your chances of closing the deal
and winning their business.

The different ways to follow up

There are several different ways to follow up with prospects. The best
method will vary depending on the prospect's preferences and the nature of
your relationship.

Here are some of the most common ways to follow up:



Email

Phone

LinkedIn

In person

How to follow up effectively

There are a few key things to keep in mind when following up with
prospects. First, make sure that your follow-up is timely. You want to follow
up soon enough after the initial contact to stay top-of-mind, but not so soon
that you come across as pushy.

Second, make sure that your follow-up is personal. Take the time to
personalize your message and address the prospect by name. This will
help you build a relationship with the prospect and make them more likely
to respond.

Third, make sure that your follow-up is relevant. Don't just send a generic
message that could be sent to anyone. Instead, tailor your message to the
specific prospect and their needs. This will show them that you're interested
in their business and that you're willing to go the extra mile to help them.

Tips for following up on LinkedIn

LinkedIn is a great platform for following up with prospects. Here are a few
tips for following up on LinkedIn:

Send a personalized connection request. When you send a connection
request, be sure to include a brief message introducing yourself and



why you want to connect.

Once you're connected, send a follow-up message. In your follow-up
message, thank the prospect for connecting with you and reiterate
your interest in their business.

Share relevant content. Share articles, blog posts, and other content
that is relevant to the prospect's interests.

Engage with the prospect's content. Like, comment on, and share the
prospect's content to show that you're interested in what they have to
say.

Tips for following up on email

Email is another great way to follow up with prospects. Here are a few tips
for following up on email:

Send a personalized email. When you send an email, be sure to
include the prospect's name in the subject line and the body of the
email. This will help you get noticed and increase your chances of
getting a response.

Keep your email brief and to the point. Prospects are busy, so they
don't have time to read long emails. Get to the point quickly and
clearly.

Include a call to action. Tell the prospect what you want them to do
next, whether it's to schedule a meeting, download a white paper, or
visit your website.

Tips for following up on phone



Following up on phone can be a great way to connect with prospects and
build relationships. Here are a few tips for following up on phone:

Be prepared. Before you call, make sure you have all the information
you need to answer the prospect's questions. This will help you stay on
track and avoid sounding unprepared.

Be friendly and professional. When you speak to the prospect, be
friendly and professional. Remember, you're representing your
company, so make sure you put your best foot forward.

Listen to the prospect's needs. When you're speaking to the prospect,
listen to their needs and concerns. This will help you tailor your follow-
up to their specific needs.

Tips for following up in person

Following up in person can be a great way to make a lasting impression on
a prospect. Here are a few tips for following up in person:

Be prepared. Before you meet with the prospect, make sure you have
all the information you need to answer their questions. This will help
you stay on track and avoid sounding unprepared.

Be friendly and professional. When you meet with the prospect, be
friendly and professional. Remember, you're representing your
company, so make sure you put your best foot forward.

Listen to the prospect's needs. When you're speaking to the prospect,
listen to their needs and concerns. This will help you tailor your follow-
up to their specific needs.

Common mistakes to avoid when following up



There are a few common mistakes to avoid when following up with
prospects. Here are a few things to keep in mind:

Don't be pushy. When you follow up with prospects, don't be pushy.
Give them time to respond and don't pressure them to make a
decision.
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